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Open House Follow-Up

Turns an opan-house sign-in and the conversation you had into a same-day follow-up: visitor priority, ready SMS, email, call and voicemail scripts, showing recommendations, any seller signal, and a CRM task.
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What this agent does

Convert cpen-house fraffic instead of letting the sign-in sheet go cold.

Turns an open-house sign-in and the conversation you had into a same-day follow-up: visitor priority, ready SMS, email, call and voicemail seripts, showing recommendations, any seller signal, and a CRM task.

Who it is for

Listing and buyer agents who host open houses and want every visitor followed up the same evening with something specific.

What it needs from you (inputs)

The visitor's name and contact details, the property they toured, what they said and objected to, how ready they are to buy, and whether they have a home to sell.

What it gives back (outputs)

An open house conversion desk, visitor priority with score breakdown, follow-up messages, a callftext/emall plan, buyer readinass, showing recommendations, seller-signal notes, property and market context, a
CRM task, and lead routing.

» Open House Conversion Desk
= Visitor Priority

» Follow-Up Messages

» Call | Text / Emall Plan

» Buyer Readiness

» Showing Recommendations
» Seller Signal Notes

» Property [ Market Context

« CRM Task

» Lead Routing

Highlights

» Figure-it-out mode — paste the sign-in sheet and conversation notes as-is
» \isitor priarity with the score breakdown shown
* Ready SMS, email, call opener, and voicemail for tonight
= Showing recommendations based on what they liked and objected to
» Catches the "they also have a home to sell® signal
» CRM task and lead routing decision
Time saved per run: about 0.75 hours.

This agent drafts work for a licensed professional to review. It is not legal, tax; or financial advice, and it does not replace broker, title, lender, or attorney review.

« Figure-it-out mode — paste the sign-in sheet and conversation notes as-is
= Visitor priority with the score breakdown shown

« Ready SMS, email, call opener, and voicemail for tonight

« Showing recommendations based on what they liked and objected to

» Catches the "they also have a home to sell® signal

« CRM task and lead routing decision
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Open House Follow-Up

Turn an open-house conversation or sign-in batch into a clean follow-up queue. Every client
gets clearly labeled Email, Calendar, Call, and Text actions, a concise snapshot, talking points,
property matches, and the next best action, Possible sellers get a coordinated buyer + seller
plan.

Conversion Auto Contactability Auto Readiness Auto

Figure it out mode

Paste one client o the whole sign-in sheet with your conversation notes. The agent separates each person by name, keeps seller signals with the
correct client, researches the open-house property, and builds a practical action plan

Figure it out mode
#i# Good Demo Result Example

Priya should be first follow-up because she is relocating, asked practical move-in questions, and fits the property profile. Emily is
second but depends on selling her current home. Marcus needs a numbers-focused response with no rent guarantees.

Single client (optional)

For one client, enter the ciean fields here. For a balch pasted above, these can stay blznk because the workflow separates the clients
automatically

Client name Maobile phone
Email Preferred channel
mixed w
Interest level Represented by an agent?
unknown v unknown v
The property they toured

Include the full street address, city, s1ata and ZIP. The workflow searches public sources for this exact home and possible altermatives. The result
shows whether each research step completed and links the sources it found.

Open house property address

8545 Mohawk Street Las Vegas NV 89138

Open house date Listing price

10/18/2026 1600000

Property type
single_family ~

‘What they said

I Objections are the most usaful thing here — they decide what you show next.

Client feedback

Liked features Objections

Seller signal notes

Anything suggesting they have a home to sell first

+ Advanced options property detail, buyer readiness and agent notes
Figure- it out mode will extract the property and separate the chents automatically, than resaarch the property and current altarnativas
Esti d credits: O (Bal : 200)

Analyzing the open house...

GEHMERATED Al AGENT

Open House Conversion Desk

Draft Ready

Draft is ready. Check, save, or continue with an Al agent. Newest first

Run ID: 807 | Artifacts: 7 | Credits Reserved: 0 | Credits Charged: [ | Credits Breakdown: Base 0
Open House — Today's Follow-Up Queue At

Open House — Today's Follow-Up Queue

Research status

Warkflow wd 10 - 2026-10-19T05:08:20.0827

Stage Result HTTP Wb searches Details
Opendl connection Connected 200

[Exact address research Soamced 200 1

Comparable listing search 3 accepted litings 200 1

Follow-up witing Al symithesis completed 200

Public web sources can lag MLS. Verify current availability before recommending a property.

Open house: 8545 Mohawk Street Las Vegas NV 89139

Property research with public sources

Current status: OFF-MARKET
Status around open-house date: OFF-MARKET (no open house found)
Facts: 4 (Zillow) / 3 (Realtor.com) bd - 2 ba - 1,476 sqft - Single Family - Built 1978 - Lot 1.99 acres

Single-family home builtin 1978, approximately 1,476 sqft, 2 baths, on a 1.99-acre lot; currently off-market with no active
listing or open house.

Open property source

Today's follow-up queue

Client Priority ~ Opportunity Do next
Emiy Carter | second  Buyer + possible seller | Inifiate buyer-plus-seller conversabion and offer a CMA for her Henderson home.
Marcus Lee | thard investor Send data-driven follow-up with rental comp offer and HOA details for best-fit kstings.

Priya Shah first relocating Send relocation-fooused follow-up and offer prvate showangs of homes with home office potential.

Verify: All listing details verified via Redfin and Zillow as of October 19, 2026.
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Emily Carter — Client Snapshot e

Emily Carter — Client Snapshot

Name: Emily Carter

Email: emily.carter@example.com

Phone: + 17025550149

Priority: second - Oppertunity: Buyer + possible seller

Best next move: |nitiate buyer-plus-seller conversation and offer a CMA for her Henderson home,

What they told you

Loved the kitchen and mountain view at 8545 Mohawk 5t but concerned about yard size. Needs to sell current Henderson home before
barying.

What they want

* Kitchen
* Mountain view

Objections / blockers

* Yard may be too small
* Needs to sell current home first

Search focus

* Must sell Hendersen heme before buying
* Prefers kitchen and mountan view
* Wants larger yard

Possible seller
Buyer-plus-seller: coordinate sale and purchase, offer CMA, discuss timing.
Why:

* Needs to sell current home in Henderson first

Ask: Would you like a complimentary home value estimate for your Henderson property?
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Emily Carter — Buyer + Seller Action Plan (CL o |

Emily Carter — Buyer + Seller Action Plan

Actions for Emily

it | ey | o | e

Email and Calendar open separately. Call and Text use the device’s phone or messaging handler.

Do this next

Initiate buyer-plus-seller conversation and offer a CMA for her Henderson home.

Call

Hi Emily. this is Sharon BK from the open house at 8545 Mohawk Street. | wanted to follow up about your interest and see if you'd hike a free
home value estimate for your Henderson property, of to discuss homes with larger yards. What's your ideal timeline for moving?

Talking points

* Discuss sale imeline for Henderson home
* Review CMA/home value options

* Compare yard sizes in alternative listings
* Coordinate sale and purchase timing

* Explore homes with larger yards

Send
Text

Hi Emily. thanks for visiting 8545 Mohawk St! If you'd like a free home value estimate for your Henderson property or want to see homes with
larger yards, let me know. — Sharon BK

Email subject

Coordinating Your Next Move - Home Value 8 Larger Yard Options

Email
Hi Ermily.
Thank you for coming by the open house at 8545 Mohawk Street. I'm glad you enjoyed the kitchen and mountain view! | understand your
concermn about the yard size and the need to sell your Henderson home first. | can provide a complimentary home value estimate and help you

plan the sale. while also showing you homes in the area with larger yards that may better fit your needs. Would you like to discuss your
timeline and mext steps. or schedule a tour of some alternatives?

Looking forward to helping you make a smooth transition.

Best.
Sharon BK
sharonbkb@gmail.com

Best property matches

1. 6668 Ironbound Bay Ave, Las Vegas, NV 89139
$499,900 - 3 bd - 2 ba - 1,810 sgft - active
Why it fits:

* Emily—larger yard
* Priya—single-level, potential home office

Watch:

* Fewer bedrooms than subject
Open source

2, 4788 Pagosa Springs Dr, Las Vegas, NV 89139
$399,900 - 3 bd - 2.5 ba - 1,462 sqgft - active

Why it fits:

* Emily boved kitchen; yard smaller than subjact
*  Marcus investor—dear rent potential, HOA known
Watch:

* Smaller lot than subject
Open source

Verify: Confirm yard sizes and kitchen features for each listing.

Buyer + seller plan

Buyer-plus-seller: coordinate sale and purchase, offer CMA, discuss timing.

Discuss
* Sale timeline for Henderson home

* CMA/home value process
* Purchase timing coordination

Next steps

* Send CMA offer
& Schedule seller consultation
* Discuss listing process

CRM

Emily loved kitchen and mountain view at 8545 Mohawk 5t but yard may be too small. Needs to sell Henderson home first. Offer CMA and
coordinate sale-to-purchaze,

Tasks
* Send buyer-plus-seller follow-up email
* Propare CMA for Henderson home
* List hames with larger yards
* Schedule seller consultation
Next agent: Seller Signal & CMA Story — Emily must sell before buying; needs coordinated sale and purchase.
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Marcus Lee — Client Snapshot

Name: Marcus Lee

Email: marcus.les@example.com
Phone: + 17025550197

Priority: third - Opportunity: investor

Best next move: Send data-driven follow-up with rental comp offer and HOA details for best-fit listings.

What they told you

Investor. asked about rent potential and HOA rules, not emotional about the home, wants numbers,

What they want

* Rental potential
* Low HOA

Objections / blockers

* Neads rent comps
* Wants clear HOA rules

Search focus

* Investment properties in 83139
* Rental potental
* Low HOA fees
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Marcus Lee — Action Plan & Property Matches htmi m

Marcus Lee — Action Plan & Property Matches

Actions for Marcus

(i (e e ) e ) (s

Email and Calendar open separately. Call and Text use the device's phone or messaging handler.

Do this next

Send data-driven follow-up with rental comp offer and HOA details for best-fit listings.

Call

Hi Marcis. this is Sharon BK from the open house at 8545 Mohawk Street. | wanted to follow up and see if you'd like rental comps and HOA
details for the top investment options in 89139, Are there any specific numbers or property types you want to focus on?

Talking points

* Discuss rental comps for 4-bed and 3-bed options
* Review HOA fees and restrictions

* Compare investment potential

* Offer to pull more rental data

Send
Text

Hi Marcus, thanks for visiting 8545 Mohawk 5t | can send you rental comps and HOA info for the best investment options in 89139, Want to
review numbers this week? — Sharon BK

Email subject

Investment Options - Rental Comps & HOA Details for 89139

Email

Hi Marcus.

Thank you for stopping by the open house at 8545 Mohawk Street. | understand youl're focused on imvestment potential and want clear
numbers. | can provide rental comps and HOA details for several active listings in the 89139 area. including 4-bedroom and 3-bedroom
optians with varying HOA fees. Would you like to review these numbers together or receive a summary by email?

Let me know your prefarred format and any specific criteria you want to priontize.

Best,
Sharon BK
sharonbk6@gmail.com

Best property matches

1. 4788 Pagosa Springs Dr, Las Vegas, NV 89139
§399.900 - 3 bd - 2.5 ba - 1,462 sqft - active
Why it fits:

* Emily boved kitchen; yard smaller than subject
* Marcus investor—dear rent potential, HOA known
Watch:

* Smaller lot than subject

Open source

2. 8347 Brilliant Ruby Ct, Las Vegas, NV 89139
$485,000 - 4 bd - 3 ba - 2,291 sqgft - active
Why it fits:

* Priya—den for home office. views
* Marcus—extra bedroom for rental flexibility
Watch:

* Two-story vs subject single-story preference
Open source

Verify: Rental comps and HOA rules for each listing,

CRM

Marcus is an investor, wants rental comps and HOA info for 3-4 bed homes in 89135, Not emational wants numbers.

Tasks

= Send imvestment follow-up email
* Pull rental comps for 89139

*  List HOA fees/rules for top lstings
* Add follow-up calendar event

Mext agent: Buyer Match — Investor, needs data-dnven follow-up and property match.
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Priya Shah — Client Snapshot

Mame: Priya Shah

Email: priya.shah@example.com
Phone: + 17025550132

Priority: first - Opportunity: relocating

Best next move: Send relocation-focused follow-up and offer private showings of homes with home office potential.

What they told you

Relocating from Seattle, needs a home office, prefers Summerlin, and asked about internet and commute to southwest office.

What they want

* Home office potential
* Summerlin area

* Good intemet providers
Objections / blockers

* Commute to southwest office
* Intemet speed/availability

Search focus

* Relocation from Seattle

* Home office or den required

* Strong internel connectivity

* Proference for Summerlin or 89139
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Priya Shah — Action Plan & Property Matches htmi m

Priya Shah — Action Plan & Property Matches

Actions for Priya
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Email and Calendar open separately. Call and Text use the device’s phone or messaging handler.

Do this next

Send relocation-focused follow-up and offer private showings of homes with home office potential.

Call

Hi Priya, this is Sharon BK following up from the open house at 8545 Mohawk Street. | wanted to check in about your relocation plans and see
if you'd like to tour some homes with dedicated office spaces and strong intemet options, Are there any speafic features or commute times
you want to priortize?

Talking points

* Disouss home office options in available listings

* Review commute times from 89139 to southwest office
* Intemet provider options in the area

* Compare single-story vs two-story layouts

* Tour homes with den or flex space

Send
Text

Hi Priya, thanks for visiting 8545 Mohawk 5t! | have a few homes with great home office spaces and strong internet options, Would you like to
tour them this week? — Sharon BE

Email subject

Mext Steps for Your Las Vegas Move — Home Office Options

Email
Hi Priya,
Thank you for stopping by the open house at 8545 Mohawk Street. | appreciated learning about your relocation plans from Seattie and your
need for a dedicated home office. Based on your interest in Summerlin and questions about internet providers and commute times. ['ve

identified several homes in the 89139 area that offer flexible office spaces and reliable connectivity, Would you like to schedule a private tour
of these options, or discuss how they compare to your ideal commute?

Let me know your availability and any other prionties for your move.

Best,
Sharon BK
sharonbkb@gmail.com

Best property matches

1. 6668 Ironbound Bay Ave, Las Vegas, NV 89139
$499,900 - 3 bd - 2 ba - 1,810 sgft - active
Why it fits:

* Emily—larger yard
* Priya—single-level. potential home office
Watch:

* Fewer bedrooms than subject
Open source

2. 8347 Brilliant Ruby Ct, Las Vegas, NV 89139
$485,000 -4 bd - 3 ba - 2,291 sgft - active
Why it fits:

* Priya—den for home office. views
* Marcus—extra bedroom for rental flexibility
Watch:

* Two-story vs subject single-story preference
Open source

Verify: Internet provider options and commute times for each listing.

CRM

Priya is relocating from Seattie, needs a home office. prefers Summerin or 89139, and asked about intemet and commute, Offer private
showings of homes with den/office space.

Tasks

* Send relocation follow-up email
* Prepare list of homes with office/den
* Pull internel prowider infio
* Schedule private tour
MNext agent: Buyer Match & Showing Scheduler — Actively relocating, high urgency, clear search criteria
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