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#Al DEALS #BROKER READY HCMA H#COMPARABLE SALES HLISTING PRESENTATION HPRICING WREAL ESTATE HREALTOR #5BK FLOW #VALUATION

What this agent does

Malk into-a listing appointmant with a pricing story the seller can follow, instead of a spreadsheet of comps.

1ents preparing a CMA or pre-listing presentation, especially when the seller's expectatio s above what the

What it needs from you (inputs)

r notes, the subject property's facts and condition, the current or target price, the seller's desired price

CMA story, pricing recommendatior omparable sales analysis, seller pricing narrative, objection answers, property research, markel context, next steps, and Drive save status

N

Highlights

Time saved per run: about 2.5 hours

CMA Story

3 Form

CRM | seller notes dump

Subject property address

:an Lago Ct Las Vegas, NV 82121

Current [ target list price

Seller desired price

Seller timeline
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Pricing strategy mode
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Bathrooms

Living area (sqft)

Lot size (sqft)

Year built

Property condition

-- Select -- v

Upgrades

Feature bullets

Paste comparable sales

Comp addresses to research

Upload comp files

Click to browse or drag and drop files here
Supportad formats: .pdf, .doc, .docx, . tit « Max: 25MB per file, 100MB total

0 files selected

Known competition

Previous listing price

Reason for selling

Repairs needed

Market trend direction

-= Selact -- W

Average days on market

Market research focus

Estimated credits: 0 (Balance: 200)

Create CMA Story

Sort  Mewestfirst v

Draft'is ready. Check, save, or continue with an Al ac

Draft Ready

Run ID: 807 | Artifacts: £ | Credits Reserved: 0 | Credits Charged: 0 | Credits Breakdown: Bas:

CMA. Story (G o |

$240,000 $249,999 $255,000 $249,999 80%

Agent Talking Paints

Copy HTML Copy Text

Pricing Recommendation t m

$240,000 $249,999 $255,000 $249,999 80%

Copy HTML Copy Text

Comparable Sales Analysis - m

Comp Sqft  §/Sgft  Sold Date Similarity Why it matters

San Lago C1 Las 'V v Th 96 g af Auguest 18 Exact match (subject i widané what buyers a g to pay in
1

Copy HTML Copy Text

Seller Pricing Narrative it m

Copy HTML Copy Text

Seller Objection Answers m

Supporting fact: P
Is the high HOA fee hurting our pr

Supporting fact:

Can we wait for the market to impro

Supporting fact:

Is the HOA fee hurting our p

Supporting fact: Higf

Copy HTML Copy Text

Property Research hit m

Vearification Mot

Sources

Copy HTML Copy Text

Market Context tr m

Source confidence: high

Copy HTML Copy Text

MNext Steps t m

ith final sa
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